
 

 
 
 
 
CON
 

INTRO
 
Are you lo
more and
 
If you are
comprehe
on one ha
 
The syste
instantly s
 
The CONT
analysis, s
 
 

CONT
 
Delivers
 
The follow

> 

> 

> 

 
 

Crea

NTROL

ODUCTIO

ooking to eas
 be more com

, then CONTR
ensive sales a
and, and prod

m comes with
see what is se

TROL Sales an
stock item an

TROL SAL

s accurate

wing features w

Reporting of 
nominated by
shown can inc

- Sales
- Gross
- Gross
- Budg

All stock-relat
locations. 

Reports can r
report compa

ative Computing 
Sydney Offic

L - Sa

ON 

ily obtain insi
mpetitive? 

ROL’s Sales an
and gross prof
ducts and cus

h around 150
elling and wh

nd Profit Anal
alysis, custom

LES & PR

 insight an

will greatly ass

sales history.
y you. Some r
clude: 

s value 
s profit 
s profit percen

gets 

ted reports m

run for any se
aring the two p

Email: sales@crec
ce: 55 Falcon Stree

les an

ight into the p

nd Profit Anal
fit reports all
tomers on th

0-plus predefi
at is not, and

ysis module i
mer analysis, 

ROFIT AN

nd helps yo

sist to hone sa

 This is limite
etailers save f

ntage, and 

may be for a si

elected period
previous “East

 

com.com.au Web:
et Crows Nest NSW

nd Pro

performance 

lysis module w
owing you to
e other.   

ined reports t
 you will be a

ncludes store
and more. 

NALYSIS

ou refine s

ales targets: 

ed only by sto
five years and

ngle location 

s. For exampl
ter Sales” can

 www.creativecom
W 2065 Ph: 1300 6

ofit An

 of your retai

will assist. CO
o review the p

that are highl
able to recogn

e, departmen

S FEATUR

sales strate

orage capacity
d more history

or consolidat

le, while plan
n be produced

mputing.com.au 
646 536 

nalysis

il operation to

ONTROL comp
performance 

ly configurab
nise trends, a

nt, category a

RES 

egies 

y – the reten
y on line at all

ted across any

ning for this y
d. 

s 

o help you se

piles 
of stores and

le. You will 
and act on the

nd supplier 

ntion time per
 times. Inform

y range or gro

year’s Easter s

ell 

d staff 

em. 

riod is 
mation 

oup of 

sale, a 



2 
 

 

Creative Computing Email: sales@crecom.com.au Web: www.creativecomputing.com.au 
Sydney Office: 55 Falcon Street Crows Nest NSW 2065 Ph: 1300 646 536 

 

Comprehensive analysis across Store, Department, Category and Supplier  
 

> Access a variety of pre-configured reports by day, week, period and year showing various statistics  
such as: 

- sales value 
- GP value 
- GP percentage 
- value on hand 
- No. of periods of stock cover, etc. 

> Also available are many specialised reports showing: 

- Comparisons to budget 
- Sales per fixture or square metre per department 
- Average sale value 
- Comparison to selected alternate periods, etc. 

> Analysis is also provided for Best/Worst Categories/Departments/Suppliers 
> Access sales and stock reporting by price range 
> CONTROL Sales and Profit Analysis also provides Stock turn and Gross Margin Return on 

Investment (GMROI) reporting – providing a true picture of store profitability. 
 
Ensure investment in staff resources provides a good return 
 
CONTROL Sales & Profit Analysis provides a multitude of reports to measure staff performance. These 
include: 

> Day by day comparison of sales by salesperson showing: 
- Number of sales 
- Number of multi-item (add-on) sales 
- Average sale value 

> Sales by Hour reporting, important when determining optimum staffing levels 
> Sales by product group, by salesperson: this highlights a salesperson’s strong and weak sale’s areas. 

When compared over multiple periods, it can show changes from training, motivation, etc. 
> Salesperson comparison to budgets, for both Period and Year to Date, with Variance. 
> Analysis of discounts given by salesperson 
> Commission reports  

 

Fast access to stock performance helps you make more informed decisions 
 
CONTROL Sales & Profit Analysis provides a multitude of reports to measure stock performance. These 
include: 

> Analysis by Style, Colour and Size, including stockholding and sales in each location 
> Report of Best / Worst items overall or within a department or product category 
> Stock Turns and Gross Margin Return on Investment (GMROI) reports allow comparison of return 

CONTROL’s Sales & Profit Analysis Module 
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on investment between stock items. All items can be reviewed to ensure they achieve the 
acceptable ROI or the item may be re-priced, replaced in the product mix, or some other decision 
made to achieve the required Return on Investment. 

 

Insight into customer buying patterns helps with future sales strategies 
 
CONTROL Sales & Profit Analysis provides a multitude of reports to analyse customer buying history, and 
enables more informed decision-making into type of sales tactics to use for individuals or groups of 
customers. Analysis includes: 

> Sales by Customer and by Customer Group 
> Best / Worst customers 
> Analysis/comparison of different customer loyalty levels and loyalty points given 
> Analysis of what types of products customers are buying 
> Analysis of customer survey data 
> Multi-period comparisons to analyse buying patterns 

 

Extra Reports to improve business performance even more 
 
CONTROL Sales & Profit Analysis can help you dig deeper into retail performance with built-in reporting 
for: 

> Comprehensive promotion and markdown analysis 
> Recording of lost sales to determine where insufficient stock is carried 
> Extensive facilities to analyse the raw sales transactions. For example, by salesperson, 

customer; date, gross profit range, stock location, stock group, etc. 
 
 

SUMMARY 
 
CONTROL’s integrated Sales and Profit Analysis system is essential for the retailer that wishes to grow 
their business, increase sales, and boost staff and stock performance. It also provides you with more 
accurate sales data for improved decision-making in a fast-changing and competitive retail environment. 
Sales and Profit Analysis also provides great forecasting and budgeting insight for long-term planning. 
 
Significantly, CONTROL Sales and Profit Analysis has been designed by Creative Computing, a retail 
software vendor of more than 25 years where we aim to deliver practical retail software innovations 
that assist retailers to compete better locally and internationally.   
 
 

CONTROL’s Sales & Profit Analysis Module 


